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A note to say  
THANK YOU! 

for trusting me.  
You're not just hiring a Realtor® 

you're gaining a partnership
with someone that’s truly
concerned about your real

estate goals. I am dedicated to
making your experience
seamless, rewarding and

financially gainful.

Having me as your real estate
advisor is about edifying you on

making a concise decision on
your next real estate

investment. I look forward to
serving you with passion,

dedication, and the unwavering
commitment with excellence.

Kiki Adams 
ASSOCIATE BROKER

ADAMS REALTY GROUP 
TOP 10% PRRODUCER - RENE, SRS, ABR 



Mission
To empower my clients with exceptional real
estate experiences through my unwavering

commitment to detail-oriented, knowledgeable,
and professional service. 

Vision
To set the standard for excellence in real estate
services by embodying a culture of precision,
knowledge, and professionalism. I envision a

future where every client I serve feels
empowered, informed, and satisfied with their

real estate journey. Through continuous
education, innovative practices, and an

unwavering commitment to attention to detail, I
aspire to become the go-to choice for individuals

seeking a trusted partner in their real estate
endeavors. By upholding the values of integrity,
expertise, and diligence, I aim to leave a lasting
positive impact on my clients, the industry, and

the communities I serve.

AboutMe 
I am the mother of 2 amazing humans, 1 daughter and 1 son. I relocated to Georgia in

1999 from the Great Northwest, Portland Oregon. I have been an entrepreneur
servicing clients for over 30 years. Real estate has provided me a platform that allows
me to educate and make real estate dreams come true and that is the part I love the

most.  
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INDUSTRY KNOWLEDGE

SMART NEGOTIATING 

PROFESSIONAL EXPERIENCE

WHITE GLOVE SERVICE

Having access to a wide variety of resources that is not readily available to the
public is valuable behind measure. I  can help you determine the best price and
time to sell .   

With collective experience and expertise, I  can help you negotiate the best price for
your home.  

Being apart of multiple levels of leadership in Real Estate in GA, I  must undergo
annual training and compliance to ensure that I am up to date on any changes in
legal or administrative paperwork.  

I  am dedicated to helping you answer any questions that arise from this process.
White Glove Service is extended to all !  

F i n d i n g  a  g r e a t  R e a l t o r  t h a t  y o u  t r u s t  a n d  f e e l
c o m f o r t a b l e  w i t h  i s  a s  h a r d  a s  f i n d i n g  a  n e e d l e  i n  a
h a y  s t a c k .  A  s a l e  o f  t h i s  m a g n i t u d e  i s  a  h u g e  l i f e
d e c i s i o n  a n d  y o u  w a n t  t o  m a k e  s u r e  t h a t  y o u r  R e a l t o r
i s  a s  i n v e s t e d  i n  t h i s  s a l e  a s  y o u  a r e .  

01FINDINGa Great Realtor



S e t t i n g  a  r e a s o n a b l e  l i s t i n g  p r i c e  i s  o n e  o f
t h e  m o s t  i m p o r t a n t  a s p e c t s  i n  t h e  e n t i r e
h o m e  s e l l i n g  p r o c e s s .  I f  y o u  l i s t  t o o  h i g h ,
y o u  m i g h t  n o t  g e t  a n y  o f f e r s  a n d  i t  c a n
t a k e  y o u  a  w h i l e  t o  s e l l  y o u r  h o m e .
A l t e r n a t i v e l y ,  i f  y o u  p r i c e  t o o  l o w ,  y o u
m i g h t  b e  m i s s i n g  o u t  o n  a  g r e a t e r  r e t u r n
o n  y o u r  i n v e s t m e n t .  

LISTING PRICE

Y o u  h a v e  t w o  o p t i o n s  i n  o r d e r  t o  p r i c e
y o u r  h o m e  f o r  s a l e :  

Y o u  c a n  e n g a g e  w i t h  a  t h i r d  p a r t y
h o m e  a p p r a i s e r ,  w h o  w i l l  p e r f o r m  a n
a n a l y s i s  o n  y o u r  h o m e  a n d  t h e
n e i g h b o r h o o d .  

1 .

Y o u  c a n  h a v e  y o u r  R e a l t o r  t o  p e r f o r m
a n  a n a l y s i s  o n  o t h e r  h o m e s  f o r  s a l e  i n
t h e  a r e a .   

2 .

WHAT DETERMINES THE PRICE?

02ESTABLISH
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B e  s u r e  t o  p u t  a w a y
a n y  p e r s o n a l
p h o t o g r a p h s ,
m e m o r a b i l i a , a n d
a r t i f a c t s  a s  i t  w i l l
l o o k  l i k e  c l u t t e r  t o  a
p o t e n t i a l  b u y e r .  

Y o u  c a n  r e p l a c e
p h o t o s  w i t h  w a l l  a r t .  

T h e  w a y  y o u  s t y l e  y o u r  h o m e  c a n  b e  a  m a k e  i t  o r  b r e a k  i t  p o i n t
f o r  a  p o t e n t i a l  b u y e r .  T h e y  h a v e  t o  b e  a b l e  t o  p i c t u r e  t h e m s e l v e s
l i v i n g  i n  y o u r  s p a c e ,  s o  b e  m i n d f u l  o f  w h a t  y o u  l e a v e  v i s i b l e  t o
v i e w e r s .  

Y o u  c a n  h i r e  o r  r e n t  p r o f e s s i o n a l  p r o p s  a n d  d e c o r a t o r s  t o  h e l p
s t a g e  y o u r  h o m e .  

C o n s i d e r  g e t t i n g  p r o f e s s i o n a l  p h o t o s  t a k e n  a s  t h e s e  d e t e r m i n e
t h e  f i r s t  i m p r e s s i o n  t h e  p o t e n t i a l  b u y e r  w i l l  h a v e  o f  y o u r  h o u s e .  

HOME STAGING TIPS

PREPARE 03your  Home



Marketing

Y o u r  h o m e  w i l l  b e  l i s t e d  o n  m u l t i p l e  p l a t f o r m s  f o r

m a x i m u m  e x p o s u r e .  

B e  d e t a i l e d  i n  y o u r  d e s c r i p t i o n  

K e e p  y o u r  c a l e n d a r  a s  f l e x i b l e  a s  p o s s i b l e !  Y o u  d o n ' t  w a n t

t o  m i s s  o u t  o n  a n y  o p p o r t u n i t i e s !  

M a k e  s u r e  t h a t  t h e
p h o t o s  y o u  u s e  t o  m a r k e t
y o u r  h o m e  a r e  b r i g h t ,
c l e a r ,  a n d  c a p t u r e  a l l
a n g l e s .  

B u y e r s  w i l l  f e e l  m o r e
c o m f o r t a b l e  w i t h  m o r e
p h o t o s .   

MARKETING TIPS 
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Listing
C o n g r a t u l a t i o n s !  Y o u  h a v e  o f f i c i a l l y
l i s t e d  y o u r  h o m e  f o r  s a l e .

I  w i l l  s h o w c a s e  y o u r  h o m e  t o  a n
e x t e n s i v e  n e t w o r k  o f  N a t i o n a l  a n d
I n t e r n a t i o n a l  a g e n t s  t o  e n s u r e  t h a t  y o u r
l i s t i n g  i s  a s  v i s i b l e  a s  p o s s i b l e ,  a n d
r e a c h e s  t h e  a p p r o p r i a t e  a u d i e n c e .  

 P h o t o s  a n d  d e s c r i p t i o n s
w i l l  b e  c l e a r ,  a t t r a c t i v e ,
a n d  r e l e v a n t .  

T h e s e  a r e  t h e  f i r s t
i m p r e s s i o n s  o f  y o u r  h o m e
t o  a  p o t e n t i a l  b u y e r .  
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F o r  t h e  f i r s t  f e w  w e e k s /  w e e k e n d s ,  m a k e  s u r e  t h a t  y o u r  c a l e n d a r
i s  f l e x i b l e  f o r  s h o w i n g s .  T h i s  w i l l  h e l p  p r o v i d e  p o t e n t i a l  b u y e r s  a
g r e a t e r  n u m b e r  o f   v i e w i n g  o p t i o n s .   

P r i v a t e  v i e w i n g s  a s  w e l l  a s  o p e n  h o u s e  v i e w i n g s  w i l l  b e  s e t  u p
d u r i n g  t h e  f i r s t  f e w  w e e k s  o f  l i s t i n g  y o u r  h o m e .  

Y o u  s h o u l d  m a k e  a r r a n g e m e n t s  f o r  p e t s  a n d  c h i l d r e n  d u r i n g
v i e w i n g  t i m e s ,  t o  h e l p  m a k e  t h e  v i e w i n g  e x p e r i e n c e  a s  p l e a s a n t
a n d  d i s t r a c t i o n  f r e e  a s  p o s s i b l e .  

Showings
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A t  t h i s  t i m e ,  y o u  w i l l  b e  a b l e  t o  a c c e p t  t h e  o f f e r ,  n e g o t i a t e
a n d  m a k e  a  c o u n t e r - o f f e r ,  o r  r e j e c t  t h e  o f f e r .  I f  y o u  r e c e i v e
m u l t i p l e  o f f e r s ,  y o u r  R e a l t o r  w i l l  h e l p  y o u  n e g o t i a t e  w i t h  t h e
b u y e r s  t o  f i n d  a  p r i c e  t h a t  y o u  a r e  h a p p y  w i t h .   

E n s u r e  t h a t  t h e  p r o c e s s  i s  t r a n s p a r e n t ,  a n d  a l l  i n f o r m a t i o n
p r o v i d e d  t o  t h e  b u y e r s  i s  a c c u r a t e  a n d  u p  t o  d a t e .  

07OFFERS
and  Negotiations



T h e  o f f e r  w i l l  o f f i c i a l l y  b e c o m e  b i n d i n g  o n c e  t h e  b u y e r  a n d  t h e
s e l l e r  b o t h  a g r e e  t o  t h e  t e r m s  i n  t h e  c o n t r a c t  ( w h i c h  i n c l u d e s
t h e  p r i c e ) .  

S o m e  t h i n g s  t h a t  n e e d  t o  o c c u r  b e f o r e  t h e  c l o s i n g  c a n
c o m m e n c e :  

H o m e  i n s p e c t i o n  1 .
T i t l e  s e a r c h2 .
A p p r a i s a l  3 .
F i n a l  w a l k t h r o u g h  w i t h  t h e  b u y e r  4 .

Under Contract
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09
P a c k i n g  a n d  M o v i n g  c a n
b e c o m e  v e r y  s t r e s s f u l .  I  a m
h e r e  t o  a s s i s t  w i t h  v e n d o r s
r e a d i l y  a v a i l a b l e .  

A t  t h i s  t i m e  y o u  c a n  s t a r t
p a c k i n g  a n d  m o v i n g  i n t o  y o u r
n e w  p l a c e !  

C l o s i n g  i s  t h e  f i n a l  s t e p  i n  y o u r  h o m e  s e l l i n g  p r o c e s s .  

D u r i n g  t h e  c l o s i n g  p h a s e  o f  t h e  s a l e ,  y o u  c a n  e x p e c t  t h e
f o l l o w i n g :  

T h e  d e e d  t o  t h e  h o u s e  w i l l  b e  d e l i v e r e d  t o  t h e  p u r c h a s e r .  1 .
T h e  o w n e r s h i p  i s  t r a n s f e r r e d  t o  t h e  p u r c h a s e r .  2 .
A n y  o t h e r  d o c u m e n t s  i n c l u d i n g  f i n a n c i n g ,  i n s u r a n c e ,  a n d
l e g a l  d o c u m e n t s  a r e  e x c h a n g e d .  

3 .

T h e  n e g o t i a t e d  p u r c h a s e  p r i c e  i s  p a i d  a n d  a n y  o t h e r  f e e s   
a r e  p a i d .  

4 .

C o n g r a t u l a t i o n s !  Y o u ' v e  s o l d  y o u r  h o m e !  

FINALDetails
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